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Course Description

This course draws on global marketing/business situations and contexts to
introduce students to the theory and practical application of negotiations
with an emphasis on practical skill development. Negotiation can be taught
and—with practice—improved with experience. This course covers research
on negotiation-related issues but also provides a platform to develop actual
negotiation skills and practice them in-class (and optionally online) using
group negotiation simulations in a role-playing-game format

(RPG).
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